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Active Fundamental Equities

Emerging Markets Equity
Select
Portfolio Objective
We seek to outperform the MSCI Emerging Markets
Index over a full market cycle through active stock
selection of securities that we believe are undervalued
relative to their growth potential while managing portfolio
risk.

Key Characteristics
•
•
•
•
•
•
•

Inception: January 1, 2015
50-80 holdings
Valuation-sensitive, GARP style with
macro/thematic overlay
Long-term perspective with low turnover
Benchmark: MSCI Emerging Markets Index
Target +300 bps. excess return over market cycle
4-8% Tracking Error

Portfolio Managers
George Bicher (34)
CIO and Senior Portfolio Manager –
Emerging Markets
Stamford, CT/USA

Laura Ostrander (27)
Co-Portfolio Manager and Macro Strategist
– Emerging Markets

Stamford, CT/USA

Andrew Xiao, Ph.D., CFA (26)
Co-Portfolio Manager – Emerging Markets;
Portfolio Manager – China Equity Select

Stamford, CT/USA
CFA® is a trademark of the CFA Institute

Information Classification: General

We utilize a top-down and
bottom-up process to build
high conviction portfolios
comprised of emerging
market companies that are
undervalued relative to their
growth potential and wellpositioned to benefit from an
attractive macro environment.
Investment Philosophy
We believe that emerging market investing is largely
about change and growth. Emerging markets by their
nature are in transition – economically, politically, socially
and technologically. Our approach to investing looks for
companies that are best positioned to benefit from these
trends.
We believe that companies with long-term, sustainable
growth prospects and reasonable valuation can
outperform. We are also mindful of the macro factors
that impact risk characteristics in emerging markets: local
policies and economics, currencies, and secular trends.
We aim to outperform the market over time by building a
portfolio with an attractive risk/reward profile, utilizing a
long-term perspective and a disciplined valuation
framework for selecting stocks.
We assess companies on the quality traits that we
believe will lead to long-term sustainable growth. ESG
criteria are an integral part of this assessment. We
believe that companies that score highly in our quality

criteria, including ESG, are more likely to deliver
outperformance at lower risk.

Our Approach
SSGA’s Emerging Markets Equity Select strategy is a
high-conviction strategy of 50–80 high quality stocks. Our
approach looks for companies that are best positioned to
benefit from the growth and change inherent to emerging
markets. Our team takes a fundamental, researchintensive approach to investing in emerging markets,
incorporating both top-down and bottom-up analysis with
a long-term investment horizon. Our style is defined as
growth-at-a-reasonable price, with a thematic/macro
overlay.
Our approach to investing is defined by:
• High conviction
• Bottom-up, research intensive company analysis
with top-down overlay
• Long-tenured and experienced team of portfolio
managers and analysts
• Long-term investors with a fiduciary mindset and
a focus on sustainable growth
• Risk excellence with a strong culture of integrity

Top-Down Process
Our investment decision-making process begins with a
top-down review of long-term growth themes and macro
drivers. Macro drivers include the economic environment
by country and region, currency outlook, policy and
politics, and capital flows. Growth themes are longerterm trends that are transforming the operating
environment of companies potentially resulting in winners
and losers based on which companies are best able to
capitalize on the theme. The growth themes and macro
drivers are a top-down lens that compliments the bottomup fundamental company analysis.
Examples of growth themes include:
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Bottom-up Research
Universe: The investment universe for this strategy is
made up of equity securities of large- and mid-cap
companies that are based in, or derive a substantial
portion of their revenue from, non-developed market
countries as defined by MSCI. Non-developed countries
may also include countries considered frontier markets
by MSCI.
Screening: The bottom-up process begins with a
screening process that seeks to identify companies that
merit further fundamental analysis. The screening
process is based upon analyst domain expertise,
supplemented by a quantitative scoring methodology.
The quantitative scoring methodology uses a number of
factors based on our investment philosophy and
approach, including measures of quality, growth,
fundamental momentum, and valuation.
Fundamental Due Diligence: Analysts then seek to
develop conviction through deep fundamental analysis.
Research analysts use both quantitative and qualitative
analyses. On the quantitative side, analysts develop
forward looking models which include estimates of cash
earnings, yield, growth rates, profitability, and price
targets. Valuation is compared to growth rate to find
companies that are attractive on a growth-at-areasonable-price basis.
Qualitative analysis is founded on the fundamental equity
team’s proprietary approach called Confidence Quotient
(CQs). CQs allow analysts to quantify key characteristics
of a company for example market position, management
strength, and transparency, giving a numeric score
indicating the analysts’ confidence in the company.
ESG
ESG considerations are embedded in the CQ process
and are an integral component of our assessment of
quality. Some of the ESG criteria incorporated into our
CQ metrics include: 1) Management (diversity of
management team and board of directors; code of
conduct and anti-corruption policies; corporate
governance), 2) Market Position (adherence to Fair
Labor Standards; environmental track record on carbon
footprint, water usage etc., 3) Fundamental Momentum
(threat of regulatory/environmental changes; sustainable
products and technologies), 4) Financial Condition
(exposure to significant environmental or other regulatory
liabilities/fines), and 5) Transparency (Disclosure policies
that can affect sustainable growth prospects).

In addition to our analysts’ assessment of ESG within the
CQ framework, we also use Sustainalytics reports to
support our process. For any new company initiation, the
analysts will consult the relevant Sustainalytics report
and address any issues that are brought up. Also, on a
quarterly basis, we receive an exclusion report from
Sustainalytics. For any new issue relevant to any of our
portfolio holdings, the analyst will address the issue as
well as any change in their view based on it.
Research Portfolios:
Analysts invest in their highest conviction ideas in live
portfolios (either virtual or funded), which serve as both a
communication and performance measurement tool. The
result is a research portfolio representing the analysts’
top picks from the investment universe.

Stock Selection
Communication and close collaboration are vital to our
process. The analysts work closely with portfolio
managers to incorporate their best ideas into strategy
mandates.
The Portfolio Manager has full discretion to make
investment decisions within the mandate. Final security
selection is driven by the PM’s level of conviction in each
stock based on the analyst’s company assessment,
valuation relative to growth, macro or thematic drivers
that may reinforce the conviction, catalysts, and other
portfolio considerations such as liquidity, correlations,
and guidelines.

Portfolio Construction
Portfolio construction is based on choosing the
companies that offer what we believe are the best
combination of quality (CQ), sustainable growth,
valuation, and top-down fit, while managing portfolio risk.
Relative sizing among holdings is generally based on a
combination of a company’s valuation relative to its
growth potential, the degree of expected upside, CQs,
top-down views, and other portfolio-specific
considerations. A portfolio manager may exit a position in
a company if the underlying thesis for owning a company
has changed, the company’s CQ has substantially
declined, it is replaced by a better idea, or its
valuation/upside is no longer compelling. The number of
securities held will vary by Strategy, but SSGA seeks to
build portfolios based on the portfolio managers’ highest
conviction investments within the parameters of their
mandate.
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Buy/Sell Discipline: Buy criteria are focused on high
conviction ideas based on:
• Strong business prospects
• Solid financial condition
• Superior management
• Undervalued relative to expected growth
• Positive ESG characteristics
The following are examples of scenarios where the
portfolio manager may begin selling a security:
• Breakdown of original investment thesis
• Decrease in confidence
• Valuation
• Idiosyncratic risk/shock
• Replaced by better idea
• Position exceeds our portfolio guidelines

Trading and Execution
State Street Global Advisors has a dedicated in-house
centralized equity trading desk. We encourage teamwork
where professionals openly compare views and debate
the future prospects of a given stock. Interaction between
portfolio managers and the trading desk occurs on an ongoing, daily basis. Our traders have a clear
understanding of the portfolio managers’ investment style
and buy/sell trading strategies. A continuous exchange of
ideas, open dialogue, and weekly meetings between the
portfolio managers, traders and equity research analysts
are essential for voicing new ideas and addressing
outstanding issues. We employ teamwork and
communication to minimize market impact costs. Portfolio
managers work closely with traders to reduce transaction
costs and develop continuous feedback on trading
effectiveness. When an order is placed on the trading
desk, the portfolio manager and the trader typically
compare the portfolio manager's objective with the
trader's view of the market. After determining execution
strategy, the trader provides updates to the portfolio
manager until the order is complete.

Risk Management
State Street Global Advisors’ Risk Management Group
independently monitors the investment risk exposures of
all the Strategies to ensure that risk contributions are
consistent with return expectations, and to highlight
intentional and unintentional exposures.
Risk management is also an integral part of the portfolio
management process. The portfolio managers have
access to sophisticated risk metrics throughout the day.

This information is used to make investment decisions
and monitor the risk exposures in their portfolios.

Characteristics as of December 31, 2020

Sectors as of December 31, 2020

Portfolio

Index

Portfolio

Index

57

1333

CONSUMER DISCRETIONARY

26.0%

18.3%

ANNUAL PORTFOLIO TURNOVER

20%

---

INFORMATION TECHNOLOGY

20.6

20.5

WEIGHTED AVERAGE MARKET CAP ($B)

$225

$171

FINANCIALS

20.6

18.0

MEDIAN MARKET CAP ($B)

$43

$7

COMMUNICATION SERVICES

15.8

11.6

DIVIDEND YIELD (%)

1.2

1.9

CONSUMER STAPLES

4.9

5.9

3.2x

2.0x

18.9x

15.3x

ENERGY

3.8

5.0

3-5 YEAR EPS GROWTH EST (%)

22.7

19.0

HEALTH CARE

3.0

4.7

TRAILING 5-YEAR EPS Growth (%)

18.0

12.2

MATERIALS

2.6

7.6

REAL ESTATE

0.4

2.1

UTILITIES

0.0

2.0

INDUSTRIALS

0.0

4.3

NUMBER OF STOCKS

PRICE/BOOK
P/E RATIO (NTM)

Top Countries as of December 31, 2020

Top Ten Holdings as of December 31, 2020

CHINA

34.96%

TAIWAN SEMICONDUCTOR MANUFACTURING

8.5

TAIWAN

13.44

SAMSUNG ELECTRONICS CO

8.2

KOREA

13.39

TENCENT HOLDINGS LTD

6.4

BRAZIL

7.28

ALIBABA GROUP HOLDING LTD

5.8

INDIA

7.14

JD.COM INC.

4.4

RUSSIAN FEDERATION

4.62

MERCADOLIBRE INC

3.7

UNITED STATES

3.79

MAGAZINE LUIZA SA

3.2

SOUTH AFRICA

3.40

ICICI BANK LTD

2.5

HUNGARY

2.60

NASPERS LTD

2.5

RELIANCE INDUSTRIES

2.3

Annualized Performance (%) in USD as of December 31, 2020
35

31.63

31.63

30.74

30.74

30
25

20.19

19.89

19.70

18.31

20

18.31

17.76
12.86

15

17.05
12.81
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YTD

1 Year

Emerging Markets Equity Select Composite (Gross)

3 Year

5 Year

Emerging Markets Equity Select Composite (Net)

Inception to Date
MSCI EM Index

Emerging Markets Equity Select strategy inception: January 2015
The Supplemental Information above is that of a single representative account within the Composite, which is subject to change. The representative account was chosen because it has no material restrictions and fairly
represents the investment style of the Strategy. The Supplemental Information should not be deemed to be reflective of (and could differ from) the overall Composite or any other single account within the Composite.
Important Disclosures: This information should not be considered a recommendation to invest in a particular sector or to buy or sell any security. It is not known whether an investment in any sectors or securities will be
profitable in the future. Investing involves risk including the risk of loss of principal. Equity securities are volatile and can decline significantly in response to broad market and economic conditions. This is an actively
managed strategy which means that is does not seek to replicate the performance of a specified index and may underperform its benchmark. It may not be appropriate for all investors and is not intended to be a
complete investment program. Investing in the strategy /Fund involves risks, including the risk that investors may receive little or no return on the investment or that investors may lose part or even all of the investment.
Foreign investments involve greater risks than U.S. investments, including political and economic risks and the risk of currency fluctuations, all of which may be magnified in emerging markets. The trademarks and
service marks referenced herein are the property of their respective owners. Third party data providers make no warranties or representations of any kind relating to the accuracy, completeness or timeliness of the data
and have no liability for damages of any kind relating to the use of such data.
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GIPS® Report: Emerging Markets
Equity Select Composite

Footnotes

as of December 31, 2019
Gross Returns

gGEAM-GLEM
* 5 portfolios or less.
** Less than 3 years.
Quarterly and YTD returns are not annualized.

FOR INVESTMENT PROFESSIONALS ONLY
All forms of investments carry risks, including the risk of losing all of the invested
amount. Past performance is not an indicator of future results. Diversification does
not ensure a profit or guarantee against loss.
Actively managed strategies do not seek to replicate the performance of a specified
index. The strategy is actively managed and may underperform its benchmarks. An
investment in the strategy is not appropriate for all investors and is not intended to be
a complete investment program. Investing in the strategy involves risks, including the
risk that investors may receive little or no return on the investment or that investors
may lose part or even all of the investment.
Equity securities are volatile and can decline significantly in response to broad
market and economic conditions.
Foreign investments involve greater risks than US investments, including political
and economic risks and the risk of currency fluctuations. Investing in foreign
domiciled securities may involve risk of capital loss from unfavorable fluctuation in
currency values, withholding taxes, from differences in generally accepted
accounting principles or from economic or political instability in other nations.
Investments in emerging or developing markets may be more volatile and less liquid
than investing in developed markets and may involve exposure to economic
structures that are generally less diverse and mature and to political systems which
have less stability than those of more developed countries.
These investments may have difficulty in liquidating an investment position without
taking a significant discount from current market value, which can be a significant
problem with certain
lightly traded securities.
Companies with large market capitalizations go in and out of favor based on market
and economic conditions. Larger companies tend to be less volatile than companies
with smaller market capitalizations. In exchange for this potentially lower risk, the
value of the security may not rise as much as companies with smaller market
capitalizations.

Tracking Code: 2361362.1.17.GBL.INST

Information Classification: General

Investments in mid‐sized companies may involve greater risks than in those of
larger, better known companies, but may be less volatile than investments in smaller
companies.

The MSCI Emerging Markets Index is a trademark of MSCI Inc.
All information is from State Street Global Advisors unless otherwise noted and has
been obtained from sources believed to be reliable, but its accuracy is not
guaranteed. There is no representation or warranty as to the current accuracy,
reliability or completeness of, nor liability for, decisions based on such information
and it should not be relied on as such.
The trademarks and service marks referenced herein are the property of their
respective owners. Third party data providers make no warranties or representations
of any kind relating to the accuracy, completeness or timeliness of the data and have
no liability for damages of any kind relating to the use of such data. The whole or any
part of this work may not be reproduced, copied or transmitted or any of its contents
disclosed to third parties without State Street Global Advisors’s express written
consent.
The information provided does not constitute investment advice and it should not be
relied on as such. It should not be considered a solicitation to buy or an offer to sell a
security. It does not take into account any investor's particular investment objectives,
strategies, tax status or investment horizon. You should consult your tax and
financial advisor. All material has been obtained from sources believed to be reliable.
There is no representation or warranty as to the accuracy of the information and
State Street shall have no liability for decisions based on such information.
The whole or any part of this work may not be reproduced, copied or transmitted or
any of its contents disclosed to third parties without SSGA’s express written consent.
This document provides summary information regarding the Strategy. This
document should be read in conjunction with the Strategy's Disclosure
Document, which is available from SSGA. The Strategy Disclosure Document
contains important information about the Strategy, including a description of a
number of risks.

For EMEA Investors:
The information contained in this communication is not a research
recommendation or ‘investment research’ and is classified as a ‘Marketing
Communication’ in accordance with the Markets in Financial Instruments
Directive (2014/65/EU). This means that this marketing communication (a) has
not been prepared in accordance with legal requirements designed to promote
the independence of investment research (b) is not subject to any prohibition
on dealing ahead of the dissemination of investment research.
This communication is directed at professional clients (this includes eligible
counterparties as defined by the [appropriate EU regulator or applicable Swiss
Regulator]) who are deemed both knowledgeable and experienced in matters
relating to investments. The products and services to which this communication
relates are only available to such persons and persons of any other description
(including retail clients) should not rely on this communication.
The whole or any part of this work may not be reproduced, copied or transmitted or
any of its contents disclosed to third parties without SSGA's express written consent.
The trademarks and service marks referenced herein are the property of their
respective owners. Third party data providers make no warranties or representations
of any kind relating to the accuracy, completeness or timeliness of the data and have
no liability for damages of any kind relating to the use of such data.
This document provides summary information regarding the Strategy. This
document should be read in conjunction with the Strategy's Disclosure
Document, which is available from SSGA. The Strategy Disclosure Document
contains important information about the Strategy, including a description of a
number of risks.

© 2020 State Street Corporation — All rights reserved.
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Marketing Communication
State Street Global Advisors Worldwide Entities
APAC:
Australia: State Street Global Advisors, Australia, Limited (ABN 42 003 914 225) is
the holder of an Australian Financial Services Licence (AFSL Number 238276).
Registered office: Level 14, 420 George Street, Sydney, NSW 2000, Australia
Telephone: +612 9240-7600 • Facsimile: +612 9240-7611
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Hong Kong: State Street Global Advisors Asia Limited, 68/F, Two International
Finance Centre, 8 Finance Street, Central, Hong Kong. T: +852 2103-0288. F: +852
2103-0200.
Japan: State Street Global Advisors (Japan) Co., Ltd., Toranomon Hills Mori Tower
25F 1-23-1 Toranomon, Minato-ku, Tokyo 105-6325 Japan. T: +81-3-4530-7380.
Financial Instruments Business Operator, Kanto Local Financial Bureau (Kinsho
#345), Membership: Japan Investment Advisers Association, The Investment Trust
Association, Japan, Japan Securities Dealers’ Association.
Singapore: State Street Global Advisors Singapore Limited, 168, Robinson Road,
#33-01 Capital Tower, Singapore 068912 (Company Reg. No: 200002719D,
regulated by the Monetary Authority of Singapore). T: +65 6826-7555. F: +65 68267501.
EMEA:
Abu Dhabi: State Street Global Advisors Limited, ADGM Branch, Al Khatem Tower,
Suite 42801, Level 28, ADGM Square, Al Maryah Island, P.O Box 76404, Abu Dhabi,
United Arab Emirates. Regulated by the ADGM Financial Services Regulatory
Authority. Telephone: +971 2 245 9000.
Belgium: State Street Global Advisors Belgium is a branch of State Street Global
Advisors Ireland Limited, registered in Ireland with company number 145221,
authorised and regulated by the Central Bank of Ireland, and whose registered office
is at 78 Sir John Rogerson’s Quay, Dublin 2. State Street Global Advisors Belgium is
registered in Belgium with company number 701.885.466, and its office is located at
Chaussée de La Hulpe 120, 1000
Brussels, Belgium. Telephone: (+32) 2 663 2036, Facsimile: (+32) 2 672 2077
France: State Street Global Advisors Ireland Limited, Paris Branch (“State Street
Global Advisors Paris Branch”) is a branch of State Street Global Advisors Ireland
Limited, registered in Ireland with company number 145221, authorised and
regulated by the Central Bank of Ireland, and whose registered office is at 78 Sir
John Rogerson’s Quay, Dublin 2. State Street Global Advisors Paris Branch is
registered in France with company number RCS Nanterre 832 734 602, and its office
is located at Immeuble Défense Plaza, 23-25 rue Delarivière-Lefoullon, 92064 Paris
La Défense Cedex, France. Telephone: (+33) 1 44 45 40 00. Facsimile: (+33) 1 44
45 41 92.
Germany: State Street Global Advisors GmbH, Brienner Strasse 59, D-80333
Munich. Authorised and regulated by the Bundesanstalt für
Finanzdienstleistungsaufsicht (“BaFin”). Registered
with the Register of Commerce Munich HRB 121381. T: +49 (0)89-55878-400. F:
+49 (0)89-55878-440. www.ssga.com
Ireland: State Street Global Advisors Ireland Limited is regulated by the Central
Bank of Ireland. Registered office address 78 Sir John Rogerson’s Quay, Dublin 2.
Registered Number: 145221. T: +353 (0)1 776 3000. F: +353 (0)1 776 3300. Web:
ssga.com.
Italy: State Street Global Advisors Ireland Limited Milan Branch (Sede Secondaria di
Milano) (“State Street Global Advisors Milan Branch”) is a branch of State Street
Global Advisors Ireland Limited, registered in Ireland with company number 145221,
authorised and regulated by the Central Bank of Ireland, and whose registered office
is at 78 Sir John Rogerson’s Quay, Dublin 2. State Street Global Advisors Milan
Branch is registered in Italy with company number 10495250960 - R.E.A. 2535585
and VAT number 10495250960, and its office is located at Via Ferrante Aporti, 10 20125 Milano, Italy. Telephone: (+39) 02 32066 100. Facsimile: (+39) 02 32066 155.
Netherlands: State Street Global Advisors Netherlands is a branch of State Street
Global Advisors Ireland Limited, registered in Ireland with company number 145221,
authorised and regulated by the Central Bank of Ireland, and whose registered office
is at 78 Sir John Rogerson’s Quay, Dublin 2. State Street Global Advisors
Netherlands is registered in the Netherlands with company number 72421673, and
its office is located at Apollo Building, 7th floor Herikerbergweg 29 1101 CN
Amsterdam, Netherlands. Telephone: (+31) 20 7181701.
Switzerland: State Street Global Advisors AG, Beethovenstr. 19, CH-8027 Zurich.
Registered with the Register of Commerce Zurich CHE-105.078.458. T: +41 (0)44
245 70 00. F: +41 (0)44 245 70 16.
South Africa: SSGA is a Licensed Financial Services Provider authorised by the
South African Financial Services Board in terms of the Financial Advisory and
Intermediary Services Act 37 of 2002.State Street is required to have a complaints
process and complaints can be directed to SARiskandCompliance@statestreet.com. Any complaints that cannot be satisfactorily
resolved by the provider may be referred to the Office of the Ombud for Financial
Services Providers in accordance with section 26 of the Act read with the applicable
provisions of the Rules on Proceedings of the Office of the Ombud for Financial
Services Providers in Board Notice 81 of 2003
United Kingdom: State Street Global Advisors Limited. Authorised and regulated by
the Financial Conduct Authority. Registered in England. Registered No. 2509928.
VAT No. 5776591 81. Registered office: 20 Churchill Place, Canary Wharf, London,
E14 5HJ. T: 020 3395 6000. Facsimile: 020 3395 6350.
NORTH AMERICA:
Canada: State Street Global Advisors, Ltd., 1981 McGill College Avenue, Suite 500 ,
Montreal, Quebec, H3A 3A8, T: +514 282 2400 and 30 Adelaide Street East Suite
800, Toronto, Ontario M5C 3G6. T: +647 775 5900.
United States: State Street Global Advisors, 1 Iron Street, Boston, MA 02210-1641.

